pamphlets, 24-80 page booklets, 96-200 page
books. A list of past releases will be sent to
anyone on request.

Single copies of all future publications and
releases will be sent to any sincerely inter-
ested person who makes a verbal or written
request. This is the only condition. There
is no obligation, financial or otherwise. The
mailing list has shown a healthy and steady
growth. The greater the rate of growth, on
this basis, the better would appear to be the
progress of re-establishing faith in free men.

Revenue comes from two sources:

1. Payment for publications bought in
quantities for use in secondary distribution.
Whereas a single copy of each release is sent
to everyone on the mailing list, additional
copies are obtainable at a charge. Income
from this source about equals the direct cost
of printing and shipping these purchased
copies and covers about one-fifth of the
Foundation’s total operating expenses.
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2. Unsolicited donations. The Founda-
tion started in 1946 “at scratch,” without an
endowment. As one school teacher put it:
“The Foundation has been conceived in the
principles it aims to defend,” simply mean-
ing that—with the exception of publication
sales—its activities are financed entirely by
voluntary donations. These are made by per-
sons from all walks of life, in accordance
with their appraisal of the need for this kind
of work and their evaluation of the Founda-
tion’s competency to perform it. Opportuni-
ties to make donations are presented two or
three times each year to those on the mailing
list who are not already Donors.

As one guide to those who may want to
make donations, the cost of printing and
postage for each individual on the mailing
list is about $5.00 per year; for additional
costs of research and all the other Founda-
tion activities, another $10.00 per year. How-
ever, not everyone becomes a Donor; so far,
about 125 out of each 1,000 on the mailing
list are Donors, and the trend is upward.
Donations range all the way from amounts
as small as $1.00, to a few from foundations
and business firms which donate the maxi-
mum suggested annual limit of $10,000. The
average for all Donors is $100. The number
and scope of activities are determined by the
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